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Operator: Good evening everyone and welcome to the Full Year 
2011 Earnings conference call for Sino Clean Energy.  During today's 
presentation, all parties will be in a listen-only mode.  Following the presentation, 
the conference will be open for questions.  If you would like to pose a question, 
please press the star followed by the one on your touchtone phone.  If you would 
like to withdraw your question, please press star followed by the two.  Please 
press star, zero for operator assistance at any time.  If you are on speakerphone 
mode, you will need to lift the handset before making your selection.  This 
conference is being recorded today, Friday, March 30th, 2012. 
 
 I would now like to turn the conference over to Rob 
Koepp of ICR.  Please go ahead, sir. 
 
Rob Koepp: Thank you, Operator, and welcome everyone to Sino 
Clean Energy's Full Year 2011 Earnings call.  Let me first apologize for the delay 
in today's call start and thank you very much for your patience. Today you will 
first hear from SCEI's Chairman, Chief Executive Officer and President, Mr. 
Baowen Ren.  Mr. Ren will give an overview of the year, the Company's strategy, 
achievements and opportunities.  Mr. Ren will be followed by SCEI's Chief 
Financial Officer, Ms. Wendy Fu, who will provide financial results and updates 
on corporate governance as well as other financial details.  Ms. Jing Li, assistant 
to the CEO, will provide English interpretation for remarks made in Mandarin 
Chinese.  Also on the call today are Mr. Paul Chiu, Chairman of the Company's 
Audit Committee and Mr. Helice Chan, Vice President of Finance.  After the 
prepared remarks, they will both join the call to answer your questions as 
appropriate. 
 
 Before we get started, I am going to review the Safe 
Harbor statement regarding today's conference call.  Please note that the 
discussion today will contain certain forward-looking statements made under the 
Safe Harbor provisions of the U.S. Private Securities Litigation Reform Act of 
1995.  These forward-looking statements are subject to risks and uncertainties 
that may cause actual results to differ materially from our current expectations.  
To understand the factors that could cause results to materially differ from those 
in the forward-looking statements, please refer to our prospectus filed with the 
Securities and Exchange Commission on July 31st, 2000.  We do not assume 
any obligation to update any forward-looking statements except as required 
under applicable law. 
 
 At this point, I would like to introduce Mr. Baowen 
Ren, Chairman, Chief Executive Officer and President of Sino Clean Energy.  Mr. 



Ren will speak in Mandarin and Ms. Li will interpret his remarks into English.  Mr. 
Ren? 
 
Baowen Ren: Thank you, Rob.  (Mandarin spoken)  
 
Jing Li:  Thank you, Rob, and thank you, everyone, for joining 
us today, Friday night in New York, Saturday morning in China.   We apologize 
for any inconvenience created by the timing of this but we wanted to speak to our 
shareholders as soon as possible after our 10K filing and before the Tomb 
Sweeping  holiday in China, which runs from Monday to Wednesday of next 
week.   
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  2011 was a challenging year for Sino Clean Energy, 
as we worked to strengthen our business in existing markets, diversify 
geographically and enhance the effectiveness of our corporate governance and 
disclosure procedures.  At the same time we responded to such issues as 
interrupted operations at our largest customer, a tightening credit environment 
and questions, which we have effectively addressed, regarding our financial 
soundness.   
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Despite the challenges we faced, I’m pleased that the 
year ended with positive development as well.  During the fourth quarter our 
largest customer, Haizhong Heating in Shenyang, resumed operations and its 
order processing picked up again. In Tongchuan, we maintained order flow in 
spite of tough competition.  In Dongguan, our customer base and order volume 
continued to increase.  Our business in Dongguan contributed 18% and 26% of 
total revenues during the fourth quarter and full year 2011, respectively.  That is 
one of our most promising markets for development.  Together, our three major 
facilities contributed sales revenue of 102.2 million in 2011, along with our 
guidance.  Gross margin came in at the low end of our traditional 30% to 40% 
range, against the rising purchase price of coal and a one-time allowance for 
doubtful prepaid inventory.   
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  I'm very proud of our sales team who grew the 
proportion of industrial users in our customer base to a clear 59% majority in 
2011.  This compares to a 41% share in 2009.  This shift in our user base 
increases our revenue stream from industrial customers, who are more reliable 
purchasers of CWSF while reducing the impact of purchase seasonality related 
to residential and commercial users.   
 



Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Such diversification in our user base also 
complements our efforts at geographic diversification.  The Company has been 
moving beyond the sales concentration in Northern China through construction 
and acquisition of CWSF production facilities in Southern China, and through a 
new venture in Thailand.  All these initiatives provide a more stable base for our 
overarching goal to expand production capacity so as to increase our revenue-
generating potential. 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Looking ahead, we see 2012 as a year full of 
opportunities and developments.  I'd like to emphasize three aspects. 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Firstly, regarding the macroeconomic environment in 
China.  We are encouraged that earlier this month the Chinese government 
increased the gasoline and diesel prices for the second time in less than six 
weeks.  After the increase, the price of retail petroleum has risen to the 
equivalent of US$95 a metric ton.  We have since then observed increasing 
interest among potential industrial customers to switch to cleaner and more cost-
efficient fuel such as CWSF.  Although it is still too early to estimate what the 
impact might be, this change in the macro environment is obviously favorable to 
our industry. 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Such momentum is supported by a Frost & Sullivan 
report which expected the macro demand for CWSF in China to grow at a 
compounded annual growth rate of 24.7% from 2008 to 2014; hence the 
expected total demand for CWSF in 2012 may reach 38.4 million metric tons.  
We believe that we are well positioned to meet the potential growth in demand as 
we plan to aggressively expand our production capacity in 2012.   
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Secondly, regarding our production capacity, in 2012, 
we plan to more than double our CWSF production capacity to 2.9 million metric 
tons through construction of new facilities and the acquisition of existing facilities.  
We anticipate increase in sales volume to follow.  Moreover, in light of our track 
record for adjusting CWSF prices, in response to coal price increases, we believe 
we can maintain relatively stable gross margins in the range of 30% to 40%. 
 
Baowen Ren: (Mandarin spoken) 



 
Jing Li:  Thirdly, I'm pleased about that our management has 
been improving the Company's corporate governance structures with assistance 
from the third party professional consultants.  As previously noted, assets and 
cash verifications conducted by Thornhill Capital addressed concerns raised 
about the Company's credibility, after a comprehensive review and evaluation of 
internal controls, we now have more robust internal control systems in place.  
Moving forward, our audit committee has formulated an internal audit plan for 
2012, monitor operations of these controls and to detect non-compliance with 
policies and procedures.  Our audit committee chair, Mr. Paul Chiu, is on the line 
today to answer any questions you might have in this regard during the Q&A 
session.  
 
Baowen Ren: (Mandarin spoken) 
 
Jing Li:  In any event, as noted above and through our various 
filings with the SEC and in a series of press releases, I believe the Company has 
gone through extraordinary lengths to demonstrate the soundness of our 
business.  Management is focused to further building up on our solid operational 
base to generate even more value for our shareholders.  Despite the challenges 
that lie ahead, I'm encouraged by our prospects moving forward. 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Now, turning to recent business updates. 
 
Baowen Ren: (Mandarin spoken) 
 
Jing Li:  First, in regards to the planned Foshan Nan Hai 
acquisition, Foshan Nan Hai has been performing annual audit work for 2011.  
After its audited financial statements are available, we will perform related due 
diligence, the process is taking longer than we originally expected, but as we can 
see things today, the expected date evaluation and negotiation process by the 
second quarter of 2012. 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  With regards to our cooperation with Nathalin Welstar 
Energy Corporation Ltd, SCEI management undertook a site visit to Thailand in 
December 2011 for feasibility study and inspections to begin the process of 
technical and financial analysis of our project with that company.  We remain in 
discussions with Nathalin and will continue to keep investors updated on any 
material developments. 
 
Baowen Ren: (Mandarin spoken)  
 



Jing Li:  In regards to our strategically important Dongguan 
facilities, in March 2011 we entered into a contract to purchase a 750,000 metric 
ton production line for those operations.  Delivery of the production line was 
originally scheduled for August 2011 but the supplier delayed delivery.  The 
Company has since signed a supplemental agreement with the vendor for 
delivery by the end of April 2012.  I'm pleased to report that we have already 
inspected production equipment that is being built and expect to take delivery as 
currently scheduled.  According to our experience, it will take around six months 
to install and test the new line so it should begin operating around November 
2012. 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  With that, I'm turning the call over to Ms. Wendy Fu, 
our CFO.  Wendy, please? 
 
Wendy Fu:  Thank you, Mr. Ren and Ms. Li.  During the full year 
2011, our revenue decreased slightly by 3.9% to $102 million from $106 million in 
full year 2010.  This was primarily due to a decrease in sales to our major 
customer, Haizhong Heating, which suspended operations of its coal-water slurry 
fuel boilers between April and October.  The reduction in sales volume due to this 
business interruption was 81,251 metric tons, worth approximately $10 million in 
lost revenue.  A new 300,000 metric ton production line added to the Dongguan 
facilities in February led to an increase in production capacity, but the Dongguan 
operations did not reach planned production volume for the year because a 
potential customer, Yongchang Paper, did not start operations as planned in 
2011.  
 
 In 2011, Sino Clean Energy sold 848,114 metric tons 
of coal-water slurry fuel compared to 982,167 metric tons in 2010, representing a 
decrease of 13.6%.  The Company's annual production capacity as of December 
31, 2011 was 1,150,000 metric tons, compared to 850,000 metric tons as of 
December 31, 2010. 
 
 As of December 31, 2011 we had 35 active 
customers, compared with 43 customers as of December 31, 2010. 
 
 Cost of goods sold was $69.9 million for the year 
ended December 31, 2011, compared to $64.4 million in the same period of 
2010, representing an increase of 8.6%.  Coal-water slurry fuel's 2011 average 
unit production cost was 20% higher than that of 2010 level.  The overall 
increase in cost of goods sold is also attributable to a one-off allowance for 
impairment of prepaid coal of $2.8 million.  The allowance was provided for the 
prepaid advance to our coal supplier that was still undergoing safety (inaudible) 
and has not assumed operations as of December 31, 2011.  Nonetheless, the 



Company will endeavor to recover the prepaid advance from the supplier to the 
coal not be delivered in 2012, as specified in the supplementary agreement.    
 
 Gross profit for the year ended December 31, 2011 
decreased 23% to $32 million from $42 million in the same period of 2010.  
Gross margin decreased to 31.5% in 2011 from 39.4% in 2010.  This primarily 
resulted as a combination of significantly higher purchase prices for coal in 
general (and particularly in Dongguan) and higher depreciation costs for plant 
and machinery at the Dongguan facility, as well as the allowance for impairment 
of prepaid coal. 
 
 Selling expenses were $4.9 million in 2011, compared 
to $4.6 million in 2010, an increase of 6.2%. This increase is mainly attributable 
to increased transportation costs and marketing costs. 
 
 General and administrative expenses were $3.9 
million in 2011, compared to $2.6 million in 2010, representing an increase of 
53%.  This increase was primarily due to the increase in legal expense and 
professional fees of the Company's operations.  The increase in those costs 
resulted from increased public company reporting costs, acquisition due diligence 
expenses and advisory services on legal and financial reporting.  The increased 
legal and professional fees accounted for 29% of the total increase of general 
and administrative expenses.  The general expenses associated with the 
development of a new plant in Southern China also contributed to the significant 
increase in general and administrative expenses. 
 
 Income from operations decreased 33% to $23 million 
in 2011 from $35 million in 2010, due to the above mentioned factors. 
 
 Provision for income taxes was $5.4 million in 2011, 
compared to $6.9 million in 2010.  The decrease in income taxes reflects the 
decrease in taxable income from our operations in China.    
 
 Net income for the year ended December 31, 2011 
was $32 million, compared to 48 million in the same period of 2010, representing 
a decrease of 33%.  Basic earnings per share were $1.37 and $3.03 for full year 
2011 and 2010, respectively.  Adjusted for non-cash charges during each 
respective period, adjusted earnings were $18 million and $28 million for full year 
2011 and 2010, yielding $0.70 and $1.46 in adjusted basic earnings per share, 
respectively. 
 
 Now let me provide some below the line financials.  
We ended the year 2011 with strong financial position.  As of December 31, 
2011, Sino Clean Energy had cash and cash equivalents of $42 million, 
compared to $52 million as of December 31, 2010.  Net cash used in operations 
was $15.7 million for the year ended December 31, 2011, compared with net 



cash generated from operations of $26 million for the year ended December 31, 
2010.  This decline was mainly due to a combination of the decrease in net 
income, amortization of the discount on convertible notes, change in fair value 
and the increase in accounts receivable, prepaid coal and inventories.  The 
Company had working capital of $88.7 million at December 31, 2011 and a 
current ratio of 17-to-1. 
 
 Net accounts receivable balance was $13 million at 
December 31, 2011, compared to $4 million at December 31, 2010. We note that 
while sales remained stable for the year ended December 31, 2011, the 
composition of sales changed significantly as the Company developed new 
industrial year-round customers in Guangdong province, offsetting lost sales from 
Haizhong Heating in Shenyang.  All these accounts receivable has been 
collected by the end of February 2012. 
 
 The annualized days sales outstanding for the full 
year ended December 31, 2011 were 47 days compared to 13 days in full year 
2010.  The lengthening of days sales outstanding reflected the tightening credit 
environment around Tongchuan and the trend of growing coal-water slurry fuel 
industrial customers in Dongguan. 
 
 Prepaid inventories were $37 million for the year 
ended December 31, 2011, representing prepayment of approximately 291,000 
metric tons of coal, compared to $10 million for the year ended December 31, 
2010. 
 
 The Company estimates that the amount of prepaid 
inventories at December 31, 2011 will be delivered to the factories and used in 
production by the end of second quarter of 2012.  We do not expect to make any 
more major payments of coal until such prepaid balances are being used up.   
 
 With that, I'll now turn the call to Mr. Ren for a 2012 
business outlook. 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  To reiterate earlier point, in 2012, we plan to increase 
our CWSF production capacity to 2.9 million metric tons and anticipate increased 
sales volumes to follow this increase in capacity.  I would like to remind investors 
that during the first quarter of 2011, we agreed to reduce the selling price to 
Haizhong Heating by approximately 8% from March 1, 2011 through October 31, 
2012, To help one of our largest and longest standing customers digest certain 
government to restrictions on its heating price to residential users.  We do not 
expect similar price decrease carried over to other customers and foresee the 
impact to gross margin to be limited.   
 



Baowen Ren: (Mandarin spoken) 
 
Jing Li:  Also in regards to Haizhong, we also note that 
although the Company has strengthened its working relationship with this key 
customer, Haizhong Heating, has been forced to delay its expansion due to the 
government's delay in the granting the land for Haizhong's planned expansion.  
As a result we expect that in 2012, this customer might reduce its purchases 
from us by up to 30% compared with 2011.   
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Though we are challenged by such conditions, 
nevertheless, management expects full year 2012 revenues of between 150 
million and 168 million.  The Company expects full year 2012 non-GAAP 
adjusted earnings to be in the range of 35 million to 40 million, and adjusted 
earnings per share of 1.35 to 1.54.  This guidance assumes total shares sales 
volume of 1.3 million to 1.4 million metric tons of CWSF in 2012.   
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  This concludes our prepared remarks.  Thank you for 
your attention.  We will now open the floor to questions. 
 
Operator:  Thank you, Mr. Ren.  We will now begin the question 
and answer session.  As a reminder, if you'd like to ask a question, please press 
the star followed by the one on your touchtone phone.  If you would like to 
withdraw your question, please press star followed by the two.  If you are on 
speakerphone mode, you will need to lift the handset before making your 
selection.  One moment please for our first question.  
 
 And our first question today comes from Debra Fiakas 
with Crystal Equity Research.  Please go ahead. 
 
Debra Fiakas: Thank you.  Thank you for your very detailed 
prepared remarks.  I want to ask first about raw materials purchases, the coal 
purchases.  When will you go back into the market to begin buying again?  Will 
you be able to wait until the very end of the second quarter or must you begin 
now in making additional purchases? 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  (Inaudible) after using all the prepaid inventory we'll 
start purchase again. 
 



Debra Fiakas: Okay, and you still expect that to be near the end of 
the second quarter? 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Yes, yes, at the end of next quarter 
 
Debra Fiakas: Okay.  Are you expecting—is the Company expecting 
additional changes in the price of coal?  For example, the diesel and gas prices 
were increased, does the Company expect the government to make changes in 
the recommended price range for coal as well? 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  According to our estimation, the fuel price will be 
followed the increasing trend.  But, you know, in China the, coal is a very basic 
fuel and we do not think it will—it won't increase too much.  It will be relatively 
very stable. 
 
Debra Fiakas: Okay, very good.  Thank you.  And now I'd like to 
switch and ask about the construction plans in Dongguan.  It sounds like they're 
on target for the new schedule, does the guidance that was given in terms of 
sales and profit, does that guidance include the Dongguan facility coming—
becoming operational right at the end of the year or does it include some 
production from the expanded capacity at Dongguan? 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  As for Dongguan, 750,000 production line, which will 
be delivered to our Dongguan company in April of 2012, and we will finish install 
and test in November of 2012.  As for our guidance, which does include the new 
production line, but as for our sales volume, which doesn't include today's part—
actually, yes, that's it. 
 
Debra Fiakas: Okay, thank you.  And then the last question is in 
regard to stock repurchase authorization.  Does the Company expect to begin to 
implement that repurchase plan in 2012? 
 
Wendy Fu:  (Mandarin spoken)  
 



Baowen Ren: (Mandarin spoken)  
 
Jing Li:  As for the repurchase in 2012, this must be—
according to Mr. Ren, this is dependent on the market situation, the 
macroeconomic environment in the capital markets, and also it must be—get 
Board approval.  But personally, Mr. Ren does think that in 2012 we do want to 
use our capital on acquisition and expansion we need to take—we think 
(inaudible) the capital markets increasing our market share, which is the key 
point.   
 
Debra Fiakas: Okay, thank you very much.  And also, please have a 
wonderful holiday this next week. 
 
Paul Chiu:   Okay, thank you. 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Thank you.  
 
Operator:  Thank you.  Our next question comes from the line of 
Kevin Luo with ScotiaMcLeod.  Please go ahead. 
 
Kevin Luo: Hi, thanks for taking my question.  Hello, can you hear 
me? 
 
Paul Chiu:   Yes, Kevin.  Yes, go ahead. 
 
Kevin Luo: Hi.  You mentioned earlier that your Dongguan plant 
contributed about 18% of the total revenue in Q4, like, I was wondering, do you 
expect this percentage to improve in Q1? 
 
Jing Li:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken) 
 
Paul Chiu:   Yes, actually, Kevin, the whole year percentage is 
26%.  I think next year (inaudible) production, you know, 750,000 increase.  You 
will go up a lot more but as Mr. Ren just mentioned, the production facility is 
going to be installed by the end of the year, so they don't expect too much, but, 
you know, Dongguan probably right now we expect between 25 to 30% for this 
year. 
 
Kevin Luo: Okay.  Just in terms of the sales volume in Dongguan, 
since you mentioned the new capacity is not going to be online until November of 



this year, so what do you expect Dongguan's production volume to be in 2012?  
On sales volume.  
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  The sales volume in Dongguan comes from two 
aspects.  So one is fully extending our existing capacity, that is 300,000 metric 
tons, and another one is from our acquisition of Foshan Nan Hai. 
 
Kevin Luo: Got it.  Got it.  You mentioned earlier that Dongguan's 
production wasn't—did not reach your expectation because one of your 
customers did not start operation on time, so just wondering what's the—I mean, 
and the chairman mentioned there's some opportunity to improve Dongguan's 
existing facility, so just wondering, what Dongguan's current production—what's 
Dongguan's current capacity utilization rate and what do you expect the—like, 
the exact sales volume to be, i.e., your capacity is 200,000, do you expect the full 
year—do you expect to achieve 300,000 sales volume for the full year?  
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Yes, in the capacity, we—in 2012, for Dongguan's 
capacity, we plan to fully use the 300,000 metric tons and sales volume also 
targeted to reach this number.  And our—one of our potential customer in 
Dongguan is Yongchang, yes, this company still has not go on operation and—
but we do have this potential customer and except this one we also try to find 
other large customer in Dongguan and we do believe this—the operation in 
Dongguan will be very good in 2012. 
 
Operator:  Thank you.  Our next question comes from the line of 
Elliot Blake with Kamenco.  Please go ahead.  
 
Elliot Blake: Hello.  Just wanted to see what your expectations are 
with your partnership in Thailand? 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  This Thai Nathalin company is one of the largest 
world transportation provider in Thailand, and our relationship is very—is good 
and our cooperation method is we just provide technology service support.  We 



don't do invest 'cause we just—in consideration of the—of our technical 
(inaudible) and our technical—this service provided.  
 
Elliot Blake: Okay, thank you. 
 
Operator:  Thank you.  Our next question comes from the line of 
Dan Dewolf, Private Investor.  Please go ahead. 
 
Dan Dewolf: Hi, thank you for taking my question.  I have a couple 
of questions.  With respect to Dongguan, that facility, if production was expanded 
in part to meet demand and (inaudible) demand beyond (inaudible), Yongchang 
Paper, and that company has not started operations, do you expect them to start 
in the future?  And if so, when?  And if they're not going to start operations, how 
much capacity, over-capacity will you have from not having that customer? 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken) 
 
Jing Li:  After talking to Yongchang company, this potential 
customer, we are being—acknowledge that they are under the very tightened 
cash flow right now because the credit environment in China now is not a very—
not very well, so we also try to reach negotiations with new potential customers.  
Yes, (inaudible).  Yongchang Paper, this—the capacity is 100,000 metric tons. 
 
Dan Dewolf: Okay.  So credit, tightened credit conditions in China 
are affecting operations.  How about, I'm probably not going to pronounce this 
properly, but Tongchuan (ph), that production facility, you mentioned in your 
release that production has lagged due to credit issues with a customer, and 
generally speaking you also noted that your number of customers under CWSF 
supply agreement declined from 43 in 2010 to 35 in 2011, so those trends, 
tightened credit, declining number of customers, Yongchang, it seems like overall 
your costs are increasing while your revenues are flat.  I'm concerned about your 
ability to be able to pass increased cost on to customers, especially if customers 
are under pressure from tightened credit (audio interference). 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken) 
 
Jing Li:  In Tongchuan, in the past one year we do have the 
same kind of impact but we also find that these customers in Tongchuan now 
have self-improved a lot than before.  Currently the situation is stable and our 
relationship is, customer relationship is stable.  To offset the risk, being brought 
by these customers, we now try to find—try to find some more customers and to 



diversify our customer user base and divers—yes, the customer user base.  And 
our customers' quality is also better than previous. 
 
Operator:  Thank you.  And ladies and gentlemen, we have time 
for one more question.  And our last question comes from the line of Reeni Red, 
Private Investor.  Please go ahead.  
 
Reeni Red: Hi.  Yes, this is actually (audio interference).  What is 
your strategy to improve—to share price?  Are you planning to institute (ph), like, 
dividend or, you know, stock purchase buyback?  And are there other options 
that you are con—like, a buyout, are there anything like that to include in the 
share price at this point? 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken) 
 
Wendy Fu:  (Mandarin spoken) 
 
Baowen Ren: (Mandarin spoken)  
 
Jing Li:  Yes, in this year our—the management will be—will 
focus on the capacity expansion and increasing customer's number.  And you 
can find that—we plan to increase our capacity from 1.15 million metric tons to 
2.9 million metric tons.  So this improvement is very aggressively (ph).  So we 
need to try to—we need to put all our capital on the customer base, capacity 
expansion and develop more customers.  And just like I previously noted, for the 
share buyback we need to discuss with our Board of Directors and also this will 
be dependent on the development of the capital markets.  As for the dividend, 
since the share buyback (audio interference) from (audio interference) and 
should be (inaudible). 
 
Operator:  Thank you.  Ladies and gentlemen, that's all the time 
we have for questions today.  This concludes the Full Year 2011 Earnings 
conference call for Sino Clean Energy.  We thank you for your participation.  You 
may now disconnect. 


